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How to reach a goal?
Without haste, but without 
stopping. 

 Wolfgang von Goethe 
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Since 1975, helping companies
to communicate

We are focused on Digital 
Marketing, however providing our 
customers with a very wide variety 
of services.

Thanks to our experience we have 
a know-how that allows us to 
manage communication across the 
board on any media.



In an era in which the need for real-time answers 
and results is ever greater, even when working in a 
dynamic and continuously developing field such as 
digital marketing, it is necessary to know that in order 
to have concrete and measurable results, you need 
the right amount of time.

Quick and very short-term marketing actions do not 
guarantee effective results.

We must always take into account the time factor, 
which for Google itself is central: the historicity of the 
domain and of the site, but above all the constancy 
in keeping the site updated are essential for gaining 
visibility and above all credibility.

Online reputation is more important today than 
ranking in the top positions for search queries. This is 
why our work over the years has been increasingly 
oriented towards the creation of quality content, with 
a view to a digital marketing plan, that includes as 
many media as possible.

Building a reputation online, as well as offline, needs 
time.
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THE IMPORTANCE OF NUMBERS

It is essential to measure the results 
obtained, including a careful analysis of the 
data and a consistent interpretation of the 
figures. 

The web site is the pivot around which the 
entire digital marketing strategy for the 
automotive industry revolves. 

Thanks to our interventions we can achieve 
exponential increases in the visibility of the 
site.

Having joined during the years various 
dealers of the Stellantis group, we 
have acquired a wide know-how in the 
management of content with the aim of 
generating leads, constantly measuring the 
performance of the site.
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In every initiative, think carefully 
about where you want to go.

Publio Siro
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WEB SITE

The web site is the pivot around which the entire 
process of Lead Generation for car dealerships

We will design and manage your company website 
focusing on content creation such as customized 
landing pages that bring qualified traffic, maximizing 
the acquisition of new potential customers and lead 
generation performance.

SEO

Thanks to a targeted strategy of SEO (Search Engine 
Optimization) your dealer will scale the results on 
search engines.

All the activities of optimization of the performance of 
your site in terms of organic visibility and positioning 
for search engines have only one goal: generate new 
contacts.

Lead generation

We use all digital marketing 
tools with one goal: 
the lead generation.
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CONTENT MARKETING

The basis of the Lead Generation for the automotive 
field is the content that must be interesting, original 
and able to capture the attention of the user, thus 
creating a brand reputation strong and consistent 
with the company’s values.

Our team will take care of the graphic design and 
drafting of all the contents, from social networks to 
the corporate blog and newsletter, ideal tool to attract 
new users and generate leads. 
All the contents conceived will have the purpose of 
soliciting the needs of the customer, both rational and 
emotional.

Opinions

Communication

Respect

Identity

Management
Trust

Credibility

Ranking

Decisive aspects 
for brand 

reputation

Popularity
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SOCIAL MEDIA MARKETING

I social media sono ottimi canali utili a generare lead 
per le concessionarie d’auto: Facebook, LinkedIn, 
Instagram sono strumenti perfetti per intercettare 
l’attenzione e stimolare l’interesse di nuovi utenti.

Studiamo campagne social personalizzate per attirare 
sulla pagina aziendale nuovi clienti, attraverso la 
pubblicazione di contenuti e lo studio di campagne 
sponsorizzate.

DIRECT MARKETING

Once the lead email addresses are collected, we 
will activate Direct  Marketing campaigns to propose 
customized commercial offers, using the information 
already collected.

Factors that affect 
brand reputation
The credibility of a company is a value 

judgment. It’s linked to results and past 
history, which describes its ability to generate 

economic and social value.

Performance 
Data relating
to success.

Innovation
The ability to adapt to 

change and propose new 
solutions

Workplace
The ability to create a favorable 
workplace and meet the needs 

of employees, enhancing 
talents and improving 

productivity.

Leadership
Corporate reputation is linked 
to the reputation of its leaders.

Governance
The ethical and transparent 

way in which business 
negotiations are managed.

Citizenship
The social responsibility linked 

to involvement 
in environmental 
and social issues.

Products 
and services 

The reputation linked to 
product quality 

and the services supplied.
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The customer perception 
is your reality.

Kate Zabriskie
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BDC

In the automotive sector, the activities of a BDC, 
an acronym for Business Development Center, are 
fundamental. 
The BDC is the dealership’s division that usually 
converts leads (that is, all the names of potential 
customers collected through the various digital 
marketing activities) into appointments in the 
showroom of the car dealership.

Our BDC is organised in outsourcing: our know-how 
and experience give dealers clear and immediate 
customer care benefits.

Our BDC is not just a call center. 
It is a group of professionals 
that will support the customer 
by relieving him from any 
task, offering a tailored service 
focused on customer care.
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